Special Assistance In-Home Review

True or False 

           1.  The State/County Special Assistance In-Home Program for adults 


      (SA/IH) provides a cash supplement to help low-income individuals 

      who are at risk of entering an Adult Care Home, and would like to 

      remain at home.
            2.  Open Lines of Communication Are KEY to a successful 

       SA In-Home Program
           3.   The Case Manager should be Payee for all SA/IH Clients.

           4.  The Income Maintenance Caseworker (IMC) communicates the 


      maximum SA/IH payment to the Case Manager.
           5.  The Case Manager will communicate the authorized SA/IH payment, 

      based on the needs of the client, to the Income Maintenance (IMC) Case 
                worker.
           6.  SA/IH Program Interagency Transmittal form will be used by Case 

      Managers and IMC Case Workers as the communication tool.

           7.   If a person has an FL-2 with domiciliary level of care marked by 

         
      the physician then they are automatically eligible for SA/IH.
          8.    SA/IH provides an alternative to placement in an Adult Care Home 

       (ACH) for individuals who could live at home safely with additional 

       support services and income.
          9.    Referrals may only come through the IMC Case Worker. 
          10.  A staff member must be designated to maintain and distribute slot 

       authorization numbers (can be eligibility or services).
_____11.  Case Manager initiates the Assessment within 10 work days of the 
                  of the SA/IH application.    
       
          12.  Final eligibility determination of the payment is made by the Case 
       

                  Manager and communicated to the IMC Case Worker.
          13. Case Management activities consist of Assessing, Service 



      Planning, Monitoring/follow up, ongoing contacts, Reassessing 


      (quarterly, annually).
          14.  A good use of the SA/IH funds is to authorize payment for the 


       Supreme Movie package. 

          15. The Case Manager has 30 days to complete the assessment. 

          16. The assessment must include all 3 pages of the Economic 



      Assessment Worksheet to determine financial need and SA/IH 


      payment.
          17. There is no need to complete the Service Plan with the client 


      because after a complete assessment the Case Manager has a full 

           
      understanding of what the client needs.

          18. The Service Plan must be signed by the Case Manager and client, 


      or their representative, within 7 days after the Case Manager has notified 

                the IMC of the SA/IH payment authorization. 
          19.  Monthly contacts - Can be made with the client, family, and/or 


       the service provider.
          20.  After a hospital stay the recipient’s needs may have changed, so 


       the Case Manager will make sure that the Fl-2 is still appropriate for 

       SA/IH.
          21.  SA/IH funds can be used for anything the client wants.

          22. A new service plan must be completed annually and updated 

        
      as changes occur throughout the year.

